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Disclaimer

This presentation does not constitute or form part of any offer for sale or subscription or any solicitation for any btfgwotosubscribe for any
securities or to form the basis of or be relied on in connection with any contract or commitmbig.is notand under no circumstances is to be
construed asa prospectus, an offering memorandum, an advertisement, an offer, an invitation or a solicitation to enter into a trarswactiwy
investment business.

No representation or warranty is made to the fairness, accuracy, completeness or correctness of these matfatecipientr reader must
make their own investigation and assessment of the matters contained Henearticular, no representation or warranty is giveand no
responsibility or liability is accepted, as to the achievement or reasonableness of any future projections or the assumgeidyiag them, or any
forecasts, estimates, or statements as to prospects contained or referred to in these presentation materials.
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guarantees.They involve known and unknown risks, uncertainties and other factors which may cause actual results, perforraeinesyements
of Redknee to be materially different from any conclusion, projection or future results, performance or achievement expréspédd by such
forward-looking statements Actual events may differ materially from expectations embodied in forWao#ting statements and geend on a
number of factors and risks, some of which may be beyond the company's control. New risk factors may arise from timdttis tmaepossible to
predict all of those risk factors or the extent to which any factor or combination of factors may cause actual results)gpedand achievements
of Redknee to be materially different from those contained in forwimaking statements. These risks and uncertainties inchage technology
change, changes in customer architecture and equipment deployment requirements, the risks and uncertainties of new groductions,
economic and commercial conditions, exchange rate fluctuations, competitive forces, dependence on key supplies andditteatanty cause
actual results, performance or achievement to differ materially from those implied by such fote@kithg statementsGiven trese risks and
uncertainties, investors and readers should not place undue reliance on fota@kiohg statements as a prediction of actualuks.

No responsibility or liability is accepted by any person for any loss howsoever arising from any use of, or in connedi@sevjtresentation
materials or their contents or otherwisdn issuing these materials, Redknee does not undertake any obligation to updataatifmn or to correct
any inaccuracies which may become apparent in these matefifilsse materials are supplied to you for your own information raiagf not be
distributed, published, reproduced or otherwise made available to any other person, in whole or in part, for any pumgastcular, they should
not be distributed to or otherwise made available to persons where such distribution or availability may lead to a besadhwfor regulatory
requirements.
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About Us

AOur Focus

A Redknee is a leading global provider of communication software infrastructure to price
and charge all subscribers for data, content & voice across wireless, cable, fixed &
satellite companies around the world.

AKey Drivers

A Wireless data growth
A Wireless adoption growth i next 1 billion subscribers
A Convergence across content, data and voice across wireless and fixed networks

AKey Advantages
AStrong global organization, product platform, patents
AStrong global customer base with 70+ customers in 50+ countries
ACash, no-debt & increasing scale of business
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First Quarter Fiscal 2010 Highlights

Revenues & EBITDA %
ARevenue of $11.8M

53.3
AEBITDA of $1.7M (14% of revenue) i/ !
AOperating profit of $0.8M
AStrong recurring revenues (43% of total) e 26

5% V

| l/

ATwo new customers i NA & EMEA

ACash of $23.5M & $10M USD of undrawn LoC J

APatents: 17 granted & over 50 pending FY05 FY06 FYO7 FY08 FY09
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Redkneeds Product Portfolilo

AEnd-to-end turnkey converged billing system

Alncrease revenue per subscriber across data, messaging & voice
ADecrease subscriber churn
ADecrease OPEX for customers

AModules that integrate with other existing (legacy) systems:

AReal-time Rating, Charging & Policy for Next-Gen Services
AAdvanced Customer Care i One Call Resolution
Alnterconnect & Content Settlement i InBill

1 Now Available
(T RIBlackBerry* For Prepaid
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Mobile [ e AR jo

Internet @ 'R
- -—
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Talk and Text all day for only $2!
Ovppass 10 1111

To pet your Digipans: teut

Kama Kawaida Pound A Day Prepaid BlackBerry
Safaricom, Kenya Vodafone, UK Charging
TSTT, Trinidad

Digipass
Digicel, South Pacific
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Redkneeds

Growth Strategy Across Key

TierOne Markets HighGrowth Markets
T4Q Revenue 48% 52%
Market Segment | AWireless data growth AWireless subscriber growth
Focus ASubscriber experience AWireless data growth
AChurn prevention
Targets AAustralia AGroup operatorsacross:
AEurope AAfrica
ANorth America AAPAC
AThe Middle East
Approach A Point systems to enter & therf AEndto-end billing systems
COl x 2AAET AAG&|AExpanded services offering
ALicenses driven mainly by | ALicensing driven primarily by
transactional capacity subscriber growth
Strategic ADisciplined acquisitions
Acquisitions ACapture market share & access to customers
AAdjacent software products
ABuild recurring revenues
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Global Company In Expanding Global Market

T4Q Revenue Americas 36% EMEA 43% APAC 21%

MISSISSAUGA READING MUNICH al
CANADA UK GERMANY :

SEATTLE

USA BEIRUT HONG KONG
L EBANON CHINA
II. [ ]
ATLANTA . JAKARTA
USA INDONESIA

KINGSTON
JAMAICA

NAIROBI KUALA LUMPUR

KENYA MALAYSIA
JOHANNESBURG SINGAPORE SYDNEY
SOUTH AFRICA SINGAPORE AUSTRALIA

Redknee’s Points of Presence Some of OQur Customers
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Redknee Well Positioned For Growth

TierOne Markets HighGrowth Markets
GlobalMarket Sizel 2008:$7.9B > 2012: $11.2B USD
Tteettie I %o 2008:$1B > 2012: $3B USD
Competitors A AOCA Al 6 DIXIBEAROACI AT OAARh 11

AMostly customized systems | APoised for consolidation
ACustomization unsustainable

Market Evolution ACustomers require entb-end solutions from product leaders
ACustomization a failed business model in high growth markets
ANew entrants limited & number of players decreasing

O » of_TMiM, CIENE_ing g (e 4 ¢ Pily ~iw

suppliers, companies such &edkneeare well " ‘e <—<‘e I T —*
Stratecast, a division of Frost & Sullivan, 2009
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